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Conversations make or break everything in sales. Every conversation you have is an opportunity to find new
prospects, win new customers, and increase sales. Rainmaking Conversations provides a proven system for
leading masterful conversations that fill the pipeline, secure new deals, and maximize the potential of your
account.

Rainmaking Conversations offers a research-based, field-tested, and practical selling approach that will help
you master the art of the sales conversation. This proven system revolves around the acronym RAIN, which
stands for Rapport, Aspirations and Afflictions, Impact, and New Reality. You'll learn how to ask your
prospects and clients the right questions, and help them set the agenda for success.

Armed with the knowledge of the markets you serve, the common needs of prospects, and how your products
and services can help, you can become a trusted advisor to your clients during and after the sale. With the
RAIN system, you'll be able to:

Build rapport and trust from the first contact●

Create conversations with prospects, referral sources, and clients using the telephone, email, and mail●

Uncover the real need behind client challenges●

Make the case for improved business impact and return on investment (ROI) for your prospects●

Understand and communicate your value proposition●

Apply the 16 principles of influence in sales●

Overcome and prevent all types of objections, including money●

Craft profitable solutions and close the deal●

The world-class RAIN SellingSM methodology has helped tens of thousands of people lead powerful sales
conversations and achieve breakthrough sales performance. Start bridging the gap between "hello" and
profitable relationships today.
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From reader reviews:

Julie Gailey:

Reading a e-book can be one of a lot of task that everyone in the world adores. Do you like reading book so.
There are a lot of reasons why people enjoyed. First reading a reserve will give you a lot of new info. When
you read a e-book you will get new information simply because book is one of numerous ways to share the
information or even their idea. Second, reading through a book will make anyone more imaginative. When
you reading through a book especially fiction book the author will bring one to imagine the story how the
people do it anything. Third, you could share your knowledge to others. When you read this Rainmaking
Conversations: Influence, Persuade, and Sell in Any Situation, you can tells your family, friends as well as
soon about yours e-book. Your knowledge can inspire average, make them reading a e-book.

Lourdes Williams:

Typically the book Rainmaking Conversations: Influence, Persuade, and Sell in Any Situation has a lot info
on it. So when you make sure to read this book you can get a lot of profit. The book was written by the very
famous author. The author makes some research prior to write this book. This particular book very easy to
read you can get the point easily after reading this article book.

Wilma Blue:

People live in this new day time of lifestyle always aim to and must have the extra time or they will get great
deal of stress from both everyday life and work. So , if we ask do people have time, we will say absolutely
yes. People is human not only a robot. Then we request again, what kind of activity have you got when the
spare time coming to an individual of course your answer can unlimited right. Then do you try this one,
reading publications. It can be your alternative throughout spending your spare time, the actual book you
have read is actually Rainmaking Conversations: Influence, Persuade, and Sell in Any Situation.

Judith Ellis:

A number of people said that they feel bored stiff when they reading a reserve. They are directly felt the item
when they get a half regions of the book. You can choose often the book Rainmaking Conversations:
Influence, Persuade, and Sell in Any Situation to make your own personal reading is interesting. Your own
personal skill of reading proficiency is developing when you such as reading. Try to choose very simple
book to make you enjoy to see it and mingle the opinion about book and reading through especially. It is to
be initially opinion for you to like to start a book and read it. Beside that the reserve Rainmaking
Conversations: Influence, Persuade, and Sell in Any Situation can to be your brand-new friend when you're
really feel alone and confuse in what must you're doing of this time.
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